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Sales professionals now confront the most serious threat to their success. Regardless of their size, industry,
country, customer type, nature of the relationship or amount of value they provide, sales professionals are
finding that purchasing decisions are increasingly being limited by procurement. The modern procurement
function is purchasing on steroids. Where traditional purchasing managers negotiated, procurement officials
attempt to dictate.  Procurement deploys a variety of tactics designed to do one thing: gain unprecedented
discounts and concessions out of even the most sophisticated sales professionals.  This book is a strategy
guide for salespeople to help them level the procurement playing field by showing readers how to assess the
game procurement plays, describing proven ways to resist discounting and protect margins, demonstrating
ways to keep value at the forefront of negotiations, offering targeted tactics to protect hard-earned profits
from mindless discounting, and detailing eight strategies effective in any type of pricing negotiation.  This
book will be an invaluable resource for B2B sales professionals, customer-facing professionals, and
executives responsible for leading successful sales organizations.
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From reader reviews:

Paul Blum:

The book Negotiating with Backbone: Eight Sales Strategies to Defend Your Price and Value (paperback)
can give more knowledge and also the precise product information about everything you want. So just why
must we leave the best thing like a book Negotiating with Backbone: Eight Sales Strategies to Defend Your
Price and Value (paperback)? A few of you have a different opinion about book. But one aim in which book
can give many information for us. It is absolutely appropriate. Right now, try to closer together with your
book. Knowledge or details that you take for that, you may give for each other; you may share all of these.
Book Negotiating with Backbone: Eight Sales Strategies to Defend Your Price and Value (paperback) has
simple shape nevertheless, you know: it has great and large function for you. You can search the enormous
world by open and read a reserve. So it is very wonderful.

Linda King:

Hey guys, do you desires to finds a new book to read? May be the book with the subject Negotiating with
Backbone: Eight Sales Strategies to Defend Your Price and Value (paperback) suitable to you? Typically the
book was written by popular writer in this era. Often the book untitled Negotiating with Backbone: Eight
Sales Strategies to Defend Your Price and Value (paperback)is one of several books which everyone read
now. This specific book was inspired lots of people in the world. When you read this reserve you will enter
the new dimension that you ever know just before. The author explained their thought in the simple way,
therefore all of people can easily to comprehend the core of this e-book. This book will give you a large
amount of information about this world now. To help you see the represented of the world with this book.

Carl Speed:

A lot of people always spent their very own free time to vacation as well as go to the outside with them
friends and family or their friend. Do you know? Many a lot of people spent they free time just watching TV,
or playing video games all day long. If you wish to try to find a new activity that is look different you can
read some sort of book. It is really fun in your case. If you enjoy the book that you read you can spent the
whole day to reading a reserve. The book Negotiating with Backbone: Eight Sales Strategies to Defend Your
Price and Value (paperback) it is rather good to read. There are a lot of people that recommended this book.
These folks were enjoying reading this book. When you did not have enough space to create this book you
can buy the e-book. You can m0ore simply to read this book out of your smart phone. The price is not too
costly but this book features high quality.

Jaime McKenney:

Is it you actually who having spare time in that case spend it whole day simply by watching television
programs or just laying on the bed? Do you need something new? This Negotiating with Backbone: Eight
Sales Strategies to Defend Your Price and Value (paperback) can be the reply, oh how comes? The new book



you know. You are thus out of date, spending your spare time by reading in this completely new era is
common not a geek activity. So what these publications have than the others?
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