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Selling is 85% emotional and 15% logical. Forget everything you've been taught about selling - forget the
hardsell, forget negotiation strategies, forget those closing techniques. In The Inner Game of Selling, Ron
Willingham debunks the familiar myths about "sales skills,” showing that those tired methods are too
shallow and manipulative to do anything but alienate potential customers and drain you of energy and
dignity. Today's consumers are wise to the old-fashioned gimmicks, extremely informed about their options,
and very particular about what they want. The old tricks ssmply do not work anymore. Willingham, author of
Integrity Service and C.E.O. of Integrity Systems, opens your eyes to awhole new truth about selling: Y our
ability to sell is more a question of who you are than of what you know. Accordingly, why you sell isfar
more important than how you sell. Salespeople perform according to their inner beliefs about themselves,
about what it is possible for them to sell and earn, and about what they deserve to achieve. These beliefs set
the boundaries of their self-image and ultimately determine their success or failure. Willingham has
synthesized his decades of experience, field-tested research, and a career-long dedication to ethical and
passionate salesmanship to arrive at the groundbreaking insight that you will sell at your highest level only
when you achieve emotional and spiritual alignment. Y our sense of your own self-worth combined with a
belief in your product will inspire that crucial ingredient in potential customers: trust. The Inner Game of
Selling shows you how to overcome self-limiting beliefs and move on to a new relationship with your
customers and, more important, a new relationship with yourself. Y our new inner strengths will truly benefit
you and your customersin any sales situation. Willingham is at the leading edge of a values shift in sales
culture, from product-focus to personal empo
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From reader reviews:
Gary Corngo:

What do you ponder on book? It isjust for students since they're still students or that for all peoplein the
world, exactly what the best subject for that? Merely you can be answered for that concern above. Every
person has several personality and hobby per other. Don't to be compelled someone or something that they
don't wish do that. Y ou must know how great and also important the book The Inner Game of Selling:
Mastering the Hidden Forces that Determine Y our Success. All type of book can you see on many methods.
Y ou can look for the internet methods or other social media.

Dorothy Guillen:

Book isto be different for each and every grade. Book for children until adult are different content. We all
know that that book is very important for people. The book The Inner Game of Selling: Mastering the
Hidden Forces that Determine Y our Success was making you to know about other understanding and of
course you can take more information. It doesn't matter what advantages for you. The publication The Inner
Game of Selling: Mastering the Hidden Forces that Determine Y our Successis not only giving you much
more new information but also to be your friend when you experience bored. Y ou can spend your current
spend time to read your reserve. Try to make relationship while using book The Inner Game of Selling:
Mastering the Hidden Forces that Determine Y our Success. Y ou hever truly feel lose out for everything
should you read some books.

Edward Phillips:

Reading a publication can be one of alot of exercise that everyone in the world adores. Do you like reading
book and so. There are alot of reasons why people like it. First reading a guide will give you alot of new
data. When you read a book you will get new information simply because book is one of many waysto share
the information or perhaps their idea. Second, looking at a book will make you actually more imaginative.
When you reading a book especially fictional works book the author will bring one to imagine the story how
the characters do it anything. Third, you are able to share your knowledge to other people. When you read
this The Inner Game of Selling: Mastering the Hidden Forces that Determine Y our Success, you could tells
your family, friends and soon about yours reserve. Y our knowledge can inspire the mediocre, make them
reading areserve.

Susie Vadnais:

Don't be worry in case you are afraid that this book will probably filled the space in your house, you could
have it in e-book method, more simple and reachable. This specific The Inner Game of Selling: Mastering
the Hidden Forces that Determine Y our Success can give you alot of close friends because by you checking
out this one book you have factor that they don't and make an individual more like an interesting person.
This particular book can be one of a step for you to get success. This e-book offer you information that



probably your friend doesn't know, by knowing more than different make you to be great individuals. So,
why hesitate? Let's have The Inner Game of Selling: Mastering the Hidden Forces that Determine Y our
Success.
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